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Ref. Placement/2023/200                                                                                                                Date- 08/11/2023 

  

We are excited to announce an upcoming placement drive by RINEX, a renowned & innovative 

company in the field of E-Learning. This presents an excellent opportunity for all our pass-out and 

final semester students to kickstart their careers with a leading organization. 

Registration: To participate in the placement drive by RINEX, interested students are required to 

register using the following link: 

https://forms.gle/C7XJde2DB1ZFv3w57 

Eligibility Criteria: Bachelor's and all Master's (2022, 2023 & 2024) students are eligible. 

For any queries or assistance regarding the placement drive or registration process, please feel free to 

contact our placement cell at 9425425964, placementcell@dhsgsu.edu.in or visit the Placement Cell 

Office. 

This is an excellent opportunity for you to launch your career with a dynamic and forward-thinking 

company like RINEX. We wish you the best of luck in your preparations, and we look forward to 

seeing you shine at the placement drive! 

For all other details read the Job description in next page. 

Prof. G.L Puntambekar, 
Coordinator, Placement Cell 
 

 

 

 

 

 

 

 

 

 

 

    

 

https://forms.gle/C7XJde2DB1ZFv3w57


Job Description 

About Rinex: 

Rinex is a flagship brand from Rinex Technologies Pvt. Ltd, an Industrial Training Partner for 

E-Cell IIT Bhubaneswar. It is one of the finest E-learning platforms for all students and 

professionals that facilitate studying top-notch technical certification courses from profound 

industry experts and help them comprehend & network in the current engineering industry. 

 

Our recruitment needs: 

We are looking for a resilient, empathic Inside-Sales Specialist to contribute to the growth 

of our company. Inside-Sales Specialist are responsible for finding and retaining clients, 

encouraging extant clients to purchase added products or features, and remaining abreast 

of changes in consumption. You will also be required to build capacity in staff through regular 

training and mentorship. 

To be successful as an Inside-Sales Specialist, you should attend networking events with the 

intention of attracting and retaining clientele. Ultimately, an outstanding Inside-Sales 

Specialist will keep a close eye on clients' feedback to ensure that our products and services 

always exceed expectations. 

 

Job role: Inside Sales Specialist 

Locations: Bangalore 

Academic Qualification: Any Graduation/ Post Graduation. 

Selection Process: Group Discussion and Personal Round 

Training : 2 Months ( 15000/- per month during training period) 

Salary : 5.2 LPA - [4.2 LPA (Base) + 1 LPA (Incentives) ] 

 

Responsibilities: 

• Familiarizing yourself with all products and services offered by our company. 

• Procuring new clients through direct contact, word-of-mouth, and collaboration with 

the marketing department. 

• Maintaining meaningful relationships with existing clients to ensure that they are 

retained. 

• Suggesting upgrades or added products and services that may be of interest to clients. 

• Reviewing clients' feedback and implementing necessary changes. 

 

Requirements: 

• Intuitive and insightful, particularly regarding human behaviour Neat, well-groomed 

appearance. 

• Great networking skills. 

• Excellent written and verbal communication. Resourceful, with outstanding research 

skills. Emboldened by challenges 

 

  


